
Realtor-referral marketing is an integral part of a multilevel strategic marketing plan with reach. This Realtor-oriented referral 

marketing poster for Sea Pointe Estates was artfully framed, hand delivered and hung by a field rep, hammer in hand, just inside 

the entry of more than one-hundred select real estate offices that targeted the high-end up and down the coastline of San 

Clemente from Coronado Island to Malibu. Take-one visitation bonus cards and brochures were delivered with it for 

distribution to active coastline Realtors along with easy to use referral-fee agreements.   

It is a good example of Project-Oriented Image-Building Advertising discussed in The Two-Percent Difference. Of more than 

thirty lot-sale competitors in South Orange County at the time, the closeout phases of sales at Sea Pointe Estates were the top 

sellers at the top of the market: final sales occurred at a price point significantly above the competitive high-end.

Still Selling New Homes the Old Fashioned Way.
Skillful Marketing, Skillful Presentation, Skillful Selling, Extraordinary Effort

and Personal Attention.
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